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In 2007, I was 23 and backpacking my way through New Zealand. It’s a majestic place, 
with about 4 million inhabitants and 50 million sheep. I started in the Northern Island, climbed a vol-
cano, rafted in whitewater rivers, skydived, and flew a Red Bull stunt plane. 

I had a great privilege of hiking through 
sensational sceneries, eating great food, 
cruising the fjords of the South Island, 
and counting the thousands of stars 
appearing at nighttime when road trip-
ping through the beautiful terrain. There 
were one-of-kind thrills, like going down 
to glow worm caves, swimming with 
dolphins, and piloting a Cessna plane 
50 meters above humpback whales at 
Kaikoura.

Meeting many young people along my 
2-month journey from across the globe 
-- from Argentina to the U.S., Canada, all 
across Europe and Australia, as well as Asia -- made me realize how the same challenges stumble 
all young people on their way to success:

1. Lack of financial education – This comes first from the governmental school system, and sec-
ondly, often misguided financial advice from family and friends who are not financially well off and 
most often offer antiquated advice. 

2. Lack of savings – Most young people I spoke with between the ages of 18-25 had shared with 
me that they basically have not saved sufficient funds to sustain even a 30-day period without 
having income.

3. Low-paying job environment – This was a constant in all economies, and for good reason. Most 
high school graduates and college graduates have very few skills that the market is willing to pay 
for. Most academic establishments are not focused around teaching skills that are neces-
sary for businesses to grow, but rather on useless data.  

4. Lack of awareness of the skills needed and sought after in today’s business world – Very 
few among the tens of young travelers knew anything about leadership skills, time management 
strategies, tax systems, or about the fiat monetary system. 
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The debt that the governments of the West-
ern World have accumulated today is un-
sustainable as well. The U.S.A. is the most 
indebted in terms of overall amount, but the 
major number to remember is what’s called 
“unfunded liabilities,” which are the benefits promised to the retiring workers in the form of Social 
Security, healthcare, or pension funds.

In fact, this debt cycle is so insane that 
around the globe, interest rates have 
gone down into negative territory, a 
phenomenon that no other generation 
has had to deal with.

The developed countries, from North 
America to Europe and Japan, are 
going through an “Age Wave.” This 
means that their populations are 
getting older, and this is putting 
stress on the social systems, 
healthcare systems, and tax burdens 
on the working class that is shrinking.

Snapshot of Today’s World
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What fueled the foundation of Wealth Re-
search Group was the quest of educating 
savers and investors on how to protect their 
wealth on one end and grow it on the other 
end in light of this unique and vulnerable 
economic situation.

Fortressing 20-35: Building Your 
Own Economy for Retirement

The Game Plan
If you still have a dream that in 30-40 years, the government will fund your retirement, you need to 
snap out of it. The world in 3-4 decades will look entirely different from today, and people will live 
much longer lives. It is estimated that the expected lifespan of a newborn today is 100 years old. In 
fact, the name for them is Centenarians.

This number is growing with the advent of 
medicine and bio-tech research.

In fact, you can expect to live to 85-
100 years old yourself. Therefore, you 
must create a Financial Fortress of 
income streams and cash-flowing as-
sets.

Booming Industries and Extra Income Ideas
In order to build a fortress of income streams and assets, especially if you have a small amount of 
savings to begin with, requires a few “tricks” to leapfrog the success curve.

1. Partner up early – Network and connect with like-minded individuals until you form a Wealth 
Team. These 3-4 people will share your passion towards fortressing and together you will have 
more ideas, a larger network, more funds, and a delegation of work.
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2. Work under highly successful people – Within your own community or in the profession you 
seek to excel at, find an individual that you can be a “personal assistant” to, even at the most ba-
sic level. What you are looking for is the free coaching by being in the inner circle of some-
one who is making big moves. Warren Buffett wrote countless letters to his mentor, Benjamin 
Graham, before Ben agreed to employ young Warren. What Buffett learned propelled his career 
and made him the 2nd-richest man alive. Mr. Burns was next to homeless when he took a train 
across the country to work for who was then the greatest business magnate in America, Thomas 
Addison, and ended up a partner.

3. Begin investing now – The safest and best strategy for stock market riches ever devised is com-
pounding.

4. Find an industry that fits your 
personality and passion – Don’t 
follow the money; instead, let it 
follow you. When you are at your 
best, you will be able to provide 
more value to others and get paid 
more.

5. Move to the epicenter of your 
chosen profession – If you have 
the opportunity, relocate to where 
the action is. Entrepreneurs who 
are interested in finance should 
be in financial capitals. If you are 
into the high-tech field, go to where the hub is, and if you want to be a pioneer, go where others 
don’t dare, Africa and Southeast Asia, where business is just beginning and fortunes are being 
made.

Extra Income Ideas to Research Immediately
• You can earn big bucks from your vacation photos, and travel photos sell, too: These are pic-

tures you take while on vacation or out doing touristy things in your hometown. Travel photos 
sell best to magazines, newspapers, websites, and guidebooks, but they also sell locally and to 
micro-stock agencies.

• Become a virtual assistant: There are countless businessmen looking for hands-off assistance. 
This is an amazing way to get started, as you can do it from home and in your spare time.

• Online businesses: These types of businesses are easy to get off the ground and require fewer 
funds to get going.
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There are countless other great ways to make money in your spare time starting right this moment. I 
know people who write resumes, manage properties for 2-3 people, and manage Airbnb accounts, 
run social network accounts for others, and much more. 

Remember, the key is to have multiple income streams starting now.

Advanced Portfolio Strategies
At Wealth Research Group, our main theme 
is that now is a great time to invest in the 
future and also to invest in resources, spe-
cifically those that are going to be critical 
to China and the debt crisis.

Metalionaires are Smart Speculators who un-
derstand that the debt problems we are facing 
in the Western World could cause a gold and 
silver mania. Mining stocks can be some of 
the biggest portfolio gainers of your career if 
you invest at the right time and with the ideal 
company.

We have researched over 758 companies this year 
and have profiled to you, our member, 3 stocks that 
have gone up 300%, 2 that have doubled, and 2 
that have gone up more than 50%.

Another commodity that is becoming critical for 
China, especially, is zinc.

A great way to see what your current skills are worth is to open a profile with a 
freelance website and apply to get hired. If you know how to create XLS spreadsheets, 
you can start getting paid for those immediately, for example.
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Zinc has rebounded this year on 
demand growth and a supply 
crunch amid production cuts by 
Glencore Plc and closures, in-
cluding MMG Ltd.’s Century mine, 
which have curbed supplies from 
Australia to Ireland. Zinc market 
fundamentals are amazing.

Domestic automakers in China, 
where more vehicles are sold 
each year than the U.S. and Ja-
pan combined, rarely use galva-
nized steels. 

Switching to the material would require 
about 350,000 metric tons a year of addi-
tional zinc, the association estimated last 
year. A similar move in India would need 
an extra 150,000 tons annually.

We are also sending email alerts when 
we complete due-diligence on futuristic 
companies focused on nano-tech, bio-
tech, and essential products that will 
lead our future.

Wealth Research Group’s mission is to strengthen your Financial Fortress by building a machine of 
income streams and assets and by speculating wisely in explosive markets.
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Disclaimer
WealthResearchGroup.com is owned by Wealth Research Group. The website, its owners, their affiliates, directors, offi-
cers, employees and agents are hereafter collectively referred to as “we”, “our” or “us”.

We are publishers of publicly disseminated information on behalf of our clients, most of whom are issuers or non-affiliate 
third party shareholders of various issuers.  We receive either monetary or securities compensation for our services and 
are required under Section 17(b) of the Securities Act of 1933, as amended (“Securities Act”), to specifically disclose our 
compensation.  Section 17(b) provides that:

“It shall be unlawful for any person, by the use of any means or instruments of transportation or communication in inter-
state commerce or by the use of the mails, to publish, give publicity to, or circulate any notice, circular, advertisement, 
newspaper, article, letter, investment service, or communication, which, though not purporting to offer a security for sale, 
describes such security for a consideration received or to be received, directly or indirectly, from an issuer, underwriter, 
or dealer, without fully disclosing the receipt, whether past or prospective, of such consideration and the amount there-
of.”

We endeavor to strictly comply by the disclosure requirements of Securities Act Section 17(b), the disclosure of which 
appears herein.  We most often receive monetary consideration; however, we may on occasion receive securities com-
pensation or buy and sell securities of the same security we are disseminating information for.  Whether we receive cash 
or securities compensation, we fully disclose the receipt or anticipated receipt of such compensation.

We do not act in the capacity of any of the following and you should not construe our activities as involving any of the 
following:

• Providing investment advice;

• Acting in the capacity of an investment adviser or engaging in activities that would be deemed to be providing in-
vestment advice that requires registration either at the federal or state level;

• Broker-dealer activities;

• Stock picker;

• Securities trading expert;

• Securities analyst;

• Financial planner or financial planning;

• Providing stock recommendations;

• Providing advice about buy and sell or hold recommendations as to specific securities; or

• Offer or sale of securities  or solicitation to purchase securities;

You should not interpret any of our publications as investment advice.  If you are seeking investment advice you should 
consult with an registered investment adviser, registered stockbroker,  or other financial professional of your choosing.
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Our activities involve  actual conflicts of interest, since we receive monetary or securities compensation in the very 
securities we are promoting and shortly after we receive the monetary compensation we promote the securities or after 
we receive  the securities, we sell the securities during our promotional activities or thereafter.  The non-affiliate third 
party shareholder from which we receive compensation also has an actual conflict of interest since he or she is paying us 
securities compensation for promotion services and such non-affiliate third party shareholder may sell other shares he or 
she holds while we are promoting the issuer that issues the stock that the third party shareholder holds.

Many of the securities we profile are considered penny stocks.  Penny stocks inherently involve high risk and price 
volatility.  You may lose your entire investment in any penny stock that you invest in. You should be acutely aware of the 
following information and risks inherent in any penny stock investment that you may make, including any issuer profiled 
on our websites or otherwise:

• We receive monetary or securities compensation from persons that claim they are a non-affiliate shareholder (“NAS”) 
or an issuer; however, we conduct no due diligence whatsoever to determine whether in fact they are a non-affiliate;

• We may receive free trading shares from the non-affiliates, which we may sell at anytime, including as soon as we 
deposit such shares in our securities accounts, during our promotion of the issuer’s stock (that the NAS owns), after 
our promotion, or at anytime;

• There is an inherent conflict of interest between our information dissemination services involving various issuers and 
our receipt of compensation from those same issuers;

• We may buy and sell securities in the securities that we provide information dissemination services, which may 
cause: a) significant volatility in the issuer’s stock; (b) price declines from our selling activities; (c)  permit us to make 
substantial profits while we are disseminating profiles or information about the issuer, yet may result in a diminished 
value to the stock for investors;

• We conduct little or no due diligence on the profiles we receive from the non-affiliate shareholders nor do we con-
duct due diligence on any other information we disseminate to the public;

• We conduct no diligence on the press releases we receive from a non-affiliate shareholder, an issuer, or from a pub-
licly available source;

• Penny stocks are subject to the SEC’s penny stock rules and subject broker-dealers to customer suitability rules and 
other requirements, which may lead to low volume in the securities and/or difficulties in selling the shares;

• Many penny stocks are thinly traded or have low trading volume, which may lead to difficulties in selling your secu-
rities and extreme price volatility;

• Many of the penny stocks we profile or provide information about are subject to intense competition, extreme regula-
tory oversight and inadequate financing to pursue their operational plan;

• The issuer profiles and information we provide represent only a small or even infinitesimal  amount of information 
regarding the issuer and is insufficient to formulate an investment decision; as such, that information should only be 
a starting point from which you conduct an in-depth investigation of the issuer from available public sources, such as 
www.sec.gov, www otcmarkets.com, www.sec.gov, yahoofinance.com, www.google.com and other available public 
sources as well as consulting with your financial professional, investment adviser, registered representative with a 
registered securities broker-dealer;

Disclaimer cont’d
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• We urge you to conduct an in-depth investigation of the issuer from the above or other available sources, especially 
because we only present positive information, which is an insufficient basis to invest in any stock, yet alone a penny 
stock; accordingly, you should proceed with such investigation to determine, among other things, information per-
taining to the issuer’s financial condition, operations, business model, and risks involved in the issuer’s business;

• The issuers we profile may have negative signs on the otcmarkets.com website (i.e. Stop Sign, No Information, Lim-
ited Information, Caveat Emptor), which you should determine from entering the symbol of the stock profiled into the 
otcmarkets.com website;

• You should determine whether the issuer we profile or provide information about is a development stage company, 
which is subject to the risks of a development stage company in a similar such business, including difficulties in 
obtaining financing for operations and future growth;

• You should conduct an investigation of the innumerable risks that are inherent or present in the business plan of 
almost any penny stock issuer; therefore, do not use our profiles or any information contained in our website or pro-
files as the sole determination of making an investment decision;

• We only present positive information regarding an issuer; therefore, you should conduct an in-depth investigation of 
any possible negative factors regarding such issuer;

• You should accept our information in an “as is” state; in other words, your use of the information is at your own risk 
and such information may change at anytime and it is not based upon any verification or due diligence of the state-
ments made;

• We state that many of the stocks we profile are consistent with the future economic trends we discuss; however, 
future economic trends or analysis has its own limitations, including: (a) due to the complexity of economic analysis 
as well as the individual financial and operational characteristics of an individual issuer, such economic trends or pre-
dictions may amount to nothing more then speculation; (b) consumers, producers, investors, borrowers, lenders and 
government may react in unforeseen ways and be affected by behavioral biases; (c) human and social factors may 
outweigh future economic trends and predictions that we state may or will occur; (d) clear cut economic predictions 
have their limitations in that they do not account for the fundamental uncertainty in economic life, as well as ordinary 
life; (e) economic trends may be disrupted by sudden jumps, disruptions or other factors that are not accounted 
for in such economic trends analysis; in other words, past or present data predicting future economic trends may 
become irrelevant in light of fully new circumstances and situations in which uncertainty becomes reality rather then 
of predictive economic quality; or (f) if the trends involves a single result, it ignores all other scenarios that may be 
crucial to make a decision in the event of various contingencies;

• The information we disseminate about issuers contain forward looking statements, i.e. statements or discussions 
that constitute predictions, expectations, beliefs, plans, estimates, projections as indicated by such words as “ex-
pects”, “will”, “anticipates”, “estimates; therefore, you should proceed with extreme caution in relying upon such 
statements and conduct a full investigation into any such forward looking statements;

• Forward looking statements are limited to the time period in which they are made and we do not undertake to update 
forward looking statements that may change at anytime; and

• We make statements in our profiles that an issuer’s stock price has increased over a certain period of time since our 
publication of information about an issuer because such stock price reflects only an arbitrary period of time, it is of 
no predictive or analytical quality and you should not use any such information in your analysis of any such issuer;

Disclaimer cont’d
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Never base any decision off of our website or emails.

WRG has been compensated and its employees and affiliates may own stock that they have purchased in the open mar-
ket either prior, during, or after the release of the companies profile which is an inherent conflict of interest in WRG state-
ments and opinions and such statements and opinions cannot be considered independent. WRG and its management 
may benefit from any increase in the share price of the profiled companies and hold the right to sell the shares bought 
at any given time including shortly after the release of the companies profile.  When it comes to buying or selling shares.  
Please assume we are buying and/or selling before, during and/or after publication of the discussed Company.  WRG will 
not advise as to when it decides to buy or sell and does not and will not offer any opinion as to when others should sell; 
each investor must make that decision based on his or her judgment of the market.

Disclaimer cont’d


